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A growing body of studies across a 
variety of sectors and approaches has 
found that companies with greater 

diversity are more likely to outperform those 
with less diverse leadership and teams. 
McKinsey & Company found that companies 
in the top quartile for gender diversity were 
25% more likely to outperform industry-
median growth in earnings before interest 
and taxes than bottom-quartile companies. 
Similarly, executive teams in the top quartile 
of ethnic diversity were 36% more likely to 
financially outperform the industry median.1

Despite the benefits of diverse teams, 
the magnitude of under-representation 
of diverse perspectives in investing is 
staggering (see exhibit). Fortunately, 
this imbalance is starting to change, as 
institutional investors are increasingly 
recognizing the opportunity that diverse 
entrepreneurs and investors offer in creating 
financial return and diversification. Many 
are asking how they can capture that value 
in their portfolios, whether by deploying 
capital with diverse portfolio managers 
across asset classes, or by investing directly 
into companies founded by diverse teams. 

Views and opinions expressed are for informational purposes only and do not constitute a recommendation by Goldman Sachs Asset Management to buy, sell, or hold any 
security. Views and opinions are current as of the date of this presentation and may be subject to change, they should not be construed as investment advice.

IMPLEMENTING LONG-TERM 
PORTFOLIO CHANGE: 
INVESTING IN DIVERSE 
FOUNDERS AND MANAGERS 

A systemic solution to an industry-wide problem exacerbated by legacy organizational 
and investment systems.
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Source U.S. Census Bureau, Axios, TechCrunch, Crunchbase. 
An additional 9% of funding goes to mixed-gender founding teams. Venture investors defined here as professionals 
in positions to make final investment decisions and disburse funds.
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Translating a commitment to diverse perspectives into an actionable, alpha-generating investment strategy requires a structured framework 
and consistent approach. We believe such a framework should be focused around three factors: 

1 2 3
A clear mission, with goals aligned between 
the program’s investment manager and 
asset owner

Guiding principles around implementation, 
measurement and process

An organization-level commitment to 
positioning the program for success and 
longevity

A systemic solution for a 
systems problem

We believe that inequality in capital allocation to date is a systems problem. The 
organizational, investment, and governance systems that many investors currently have 
in place hamper investing in smaller, newer, diverse firms. As such, the problem calls for a 
systematic effort across institutional investors to establish generally accepted approaches 
to developing scalable investment solutions. The solutions should be grounded in areas of 
shared understanding of:

• Commitment (acknowledgment that change must be driven over time, in a consistent 
manner) 

• Objectives (backing smart people, with a recognition that talent comes from many 
sources) 

• Predefined measurement of impact 

• Process (identifying talent with a shorter track record and fewer knowable facts)

• “Market premium” (qualitative assessment of the gap between value assigned by the 
market and potential profitability of the investment)

Clear Mission 

Why are we investing in diverse managers 
or founders? What are our long-term goals 
for increasing diversity in our portfolio? 
What economic and societal impact are we 
seeking to make? 

A shared agreement across stakeholders 
(including asset owners and asset 
managers) on the mission of the program 
is often the most challenging element 
of implementing a diverse investment 
program—and the most important. 

Mission describes why the organization is 
pursuing a particular set of goals. It is the 
north star that allows a cross-sectional 
overlay to risk, return, sector targets and 
impact goals within portfolios. It helps 
define the ultimate impact the investor 
is seeking to achieve by investing in 

diverse managers and founders. In doing 
so, it anchors decision-making in cases 
of conflicting views or priorities among 
stakeholders. For instance, the choice 
between investing in an enterprise software 
company with a diverse founder but a broad 
target market vs. a fintech company with a 
non-diverse founder targeting under banked 
communities may be driven by whether the 
mission is focused on serving under served 
communities or creating a more equitable 
funding environment for diverse founders. 

Missions can vary widely, and different 
missions can serve to address various 
elements of the systems problem of 
capital allocation. An organization’s 
specific mission should be informed by the 
investable opportunity in the market, and be 
fundamentally aligned with the organization’s 
capabilities, values, and long-term goals. 

An organization is not limited to direct 
investment as the only tool to accomplish 
its mission. For example, a large, well-
resourced organization with a network of 
peers could expand its mission beyond its 
portfolio, leveraging its strengths to lead a 
collaborative effort to build an ecosystem 
around diverse founders and managers, 
supporting and expanding the pipeline of 
entrepreneurs and investors.

In our experience, organizations that take 
the time to clearly define their mission 
incubate investing programs that can grow 
and evolve with the market. Their investors 
have agency to bring forward innovative 
ideas, confident that they have a clear 
understanding of the goals and the ways in 
which their ideas meet those goals. 
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Tactical Suggestions
Ask questions proactively 
What should our organization be doing? 
What are we missing? These discussions take 
time and reflection. Do not wait to consider 
these questions until pressured by an outside 
question or deadline. Take the time to consider 
them thoughtfully, starting with answering 
“why” before you seek to answer “what.”

Admit what your organization does not know 
For investors used to being experts, 
admitting gaps in knowledge may be 
daunting. Nevertheless, change is a learning 
process, and conversations with peers and 
diverse managers and founders will yield 
valuable insights.

Leverage networks of like-minded investors 
Capital deployment presents a fundamental 
challenge for large institutional investors, 
whose preference for large funds and large 
investments is at odds with the smaller 
size of many diverse managers today. 
Investors should consider working together 
to collectively back smaller opportunities, 
enabling fund managers to grow. Backing 
diverse founders is not a zero sum game.  

Guiding Principles 

How are we investing in diverse founders? 
What are our advantages and limitations to an 
ongoing program?

If the mission is the “why,” then the guiding 
principles are the “how” and the “what.” 
Principles tie together the opportunity set, 
mission, and strategy with the organization’s 
scale and capabilities. They allow for clarity of 
actionable opportunities and outcomes, help 
prevent institutional fatigue, and ensure that 
investments are not rendered “one-offs.” While 
the mission should be large, aspirational, and 
durable, principles should focus on concrete 
aspects of the program’s implementation, 
process and measurement. 

The role of a new program should be clearly 
delineated: are you targeting specialist or 
generalist investments, a cross-sectional 
overlay or a deep single-asset-class 
commitment? Diverse managers and 
founders are, by definition, heterogeneous. 
Investments are different in their perspectives 

and strategies, and are not equally available 
across strategy types today. For instance, 
there are currently many more diverse General 
Partners (GPs) in venture capital than in 
buyout strategies. Sound implementation 
principles must acknowledge these investable 
differences, viewing each manager or founder 
as an individual entity within the overall 
portfolio, playing a particular role in helping 
the portfolio achieve its multi-faceted mission 
and goals. 

Investors typically have implemented 
longstanding, robust portfolio construction 
processes. The process for investing in diverse 
managers or companies should be generally 
consistent with the organization’s overall 
approach, but be re-evaluated for bias and 
impediments. For instance, are new tools 
or perspectives necessary to substitute for 
existing guidelines around length of track 
record or minimum fund size? Are changes to 
diversification parameters necessary to allow 
for smaller allocations? Since diverse manager 
programs may not be immediately scalable, are 
new metrics needed to measure future possible 
commitment to a promising small manager 
today? 

Guiding principles should also consider the 
level at which the organization is seeking to 
make its impact and how that level of impact 
aligns with the level at which the organization 
is investing. For instance, if the organization 
would like to target diverse company founders 
but invests into funds, how should the program 
be structured to ensure that the organization 
has a certain amount of control over the 
ultimate outcome for founders? Does the 
organization hold all its managers to the same 
standard around capital allocated to diverse 
founders, or are its diverse GPs expected to 
back diverse founders to a larger extent than 
are their non-diverse peers? How do such 
differences affect manager evaluation either 
before or after investing? 

There must also be a concrete understanding 
around definitions, metrics, and methodology 
to measure progress. A fundamental tenet 
to collecting and tracking data is to support 
the thesis that social returns can be achieved 
alongside, not at the expense of, financial 
returns. A study by the Nathan Cummings 
Foundation found that measurement was the 
single factor most clearly correlated to bias 

reduction.2 Concrete data can help enable 
ongoing commitment and support for the 
program from the asset owner’s governance 
body, ensuring program longevity. 

Another reason to collect and track data 
is to evaluate ongoing progress and make 
data-driven decisions along the way. Metrics 
should be both obtainable and informative 
(directly related to the program’s goals). 
Relevant metrics may include dollars allocated 
to diverse investors, dollars flowing (directly 
or indirectly) to diverse company founders, 
and/or metrics on reach of under served 
populations. Terms should be clearly defined 
(e.g., is a “diverse team” based on founders, 
senior executives, fund investors or overall 
fund personnel?), and goals defined around 
specific representation targets and levels at 
which they should be achieved (e.g., at the 
level of the overall organization, or within 
each set of functional roles and seniority 
levels?). Consideration can be given to whether 
founders, too, should be required to measure 
diversity data across their founding team, the 
broader executive team and/or all employees, 
as well as impact on the community. Limited 
Partners (LPs) should consistently ask all of 
their GPs—not just their diverse managers—
for diversity metrics on a regular basis (e.g., 
annually).

An important consideration is striking a 
balance between comprehensiveness of 
data collection and the requirements placed 
distinctly on a specific class of investments. 
Recognizing that data collection and 
analysis is a time- and resource-intensive 
task, potentially disproportionately onerous 
for smaller organizations, careful thought 
must be given to data collection approaches 
that would enable robust decision-making 
without excluding smaller managers due to 
the administrative demands of providing 
sought data.

It is important for all stakeholders to take the 
time to agree on these guiding principles at 
the beginning of the process, so as to be able 
to move forward with conviction once green lit. 
Shared standards around data collection and 
measurement between constituents (GPs, LPs, 
founders) are needed in order to harmonize 
requests to avoid disproportionate demands 
on these firms.
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Tactical Suggestions
Measure important things consistently. 
Do not mistake quantity of data for 
quality. Recognize that there is both a cost 
and a value to data; are you extracting 
a more onerous “tax” from your diverse 
investments?

Assess your portfolio construction process 
Portfolio construction processes may 
need to be adjusted to address common 
impediments. Solutions may include a 
carve out with lower minimums or a “fund 
of one” to aggregate multiple line items. 
All approaches require governance support 
and should not be viewed as work-arounds, 
but as changes that recognize that current 
investable and operational requirements 
may limit or altogether exclude the 
current opportunity. Rather than waiving 
all governance requirements, engage 
governance stakeholders on feasible ways 
to adjust for the current investment set and 
regularly assess progress.

Evaluate your implementation strategy 
Evaluate your organization’s existing skill 
sets and capabilities, and identify where 
an external partner can complement. For 
instance, given the differentiated sourcing 
required to execute on a diverse investment 
program, do you have a dedicated team 
with a proven track record of successfully 
building a diverse manager pipeline and 
evaluating opportunities with shorter track 
records? If not, do you have access to a 
potential external partner with expertise in 
these areas?

Organization-Level Commitment 

What resources is the firm committing? 
Financial capital? Human capital? Political 
capital to help ensure organizational support?

A long-term commitment to success is 
critical for several reasons. The alpha 
opportunity with diverse founders is both 
broad and deep, and deserves thoughtful 
organizational commitment. The occasional 
opportunistic investment does a disservice 
both to the talented diverse founders and 
managers raising capital today, and to 
the scale of the investable opportunity. 
Establishing programs, building networks 
to access the strong pipeline of diverse 
talent, and deploying capital thoughtfully 
necessitate a consistent, multi-year 
commitment from the organization and its 
leadership team.

A long-term perspective allows the 
organization to prioritize an effort that 
is not, at this stage, perfectly efficient—
deploying small investments in the 
immediate future in order to create a 
disruption and build to a dynamic where 
larger pools of capital would eventually 
exist, enabling larger future investments. 
The organization should think about scale 
as a future feature rather than a current 
requirement. 

A long-term perspective is also critical to 
keep the program on course through market 
cycles, when the firm’s resources may need to 
be rationed. As with any investing endeavor, 
consistency, continuity, resilience, and 
adaptation based on new information in an 
evolving landscape are critical for success. 

Tactical Suggestions
Engage your stakeholders 
Long-term commitment requires a shared 
mission among the board, leadership and 
investment staff, and other stakeholders. 
Market cycles and organizational changes 
may shift priorities and capital allocation. 
If all stakeholders are part of the initial 
work of defining the mission and guiding 
principles, there is a better chance that they 
will support the long-term commitment. 

Allow space for evolution 
Investing in diverse managers should be 
defined at a similar elevation to other 
strategic allocations—broad enough to 
recognize that markets evolve, and narrow 
enough to allow for regular review and 
measurement. Recognizing upfront that your 
organization will invest throughout market 
cycles gives durability to the thesis.

Recognize that champions are essential 
Any cross-asset or sub-asset allocation 
requires leadership and vision. Some 
organizations may allocate to diverse 
managers across their asset allocation, 
while others may concentrate their capital in 
cross-asset initiatives that do not perfectly 
map to their asset allocation. Recognize 
the leadership required to drive ongoing 
organizational commitment to a “third axis” 
in the portfolio.

A Call to Action

Although this challenge is daunting in scale, we remain optimistic and urge fellow investors to move confidently in the same direction. 
Consistent, focused changes across all variety of investors are necessary to see long-term movement to a more diverse and equitable investment 
landscape, which will unlock even more investable opportunity. Once organizations have adopted their missions and begun to implement 
changes aligned with those missions, there is a positive feedback loop of portfolio innovation and diversified investment returns. n

Sources:
1. McKinsey & Company, 2021 Global Private Markets Review (April 2021). 
2. The Nathan Cummings Foundation, “Toolkit for the Mission-Aligned Investing Advocate.”
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DISCLOSURES
This material is provided for educational purposes only and should 
not be construed as investment advice or an offer or solicitation to 
buy or sell securities or to make any investment decision.

This information discusses general market activity, industry or sector 
trends, or other broad-based economic, market or political conditions 
and should not be construed as research or investment advice. This 
material is not financial research nor a product of Goldman Sachs 
Global Investment Research (GIR). It was not prepared in compliance 
with applicable provisions of law designed to promote the 
independence of financial analysis and is not subject to a prohibition 
on trading following the distribution of financial research. The views 
and opinions expressed may differ from those of Goldman Sachs 
Global Investment Research or other departments or divisions of 
Goldman Sachs and its affiliates. Investors are urged to consult with 
their financial advisors before buying or selling any securities. This 
information may not be current and Goldman Sachs has no obligation 
to provide any updates or changes.

Views and opinions expressed are for informational purposes only 
and do not constitute a recommendation by Goldman Sachs to 
buy, sell, or hold any security or interest or to make any investment 
decision. Views and opinions are current as of the date of this 
presentation and may be subject to change, they should not be 
construed as investment advice.

Economic and market forecasts presented herein reflect a series 
of assumptions and judgments as of the date of this presentation 
and are subject to change without notice. These forecasts do not 
take into account the specific investment objectives, restrictions, 
tax and financial situation or other needs of any specific client. 
Actual data will vary and may not be reflected here. These forecasts 
are subject to high levels of uncertainty that may affect actual 
performance. Accordingly, these forecasts should be viewed as 
merely representative of a broad range of possible outcomes. These 
forecasts are estimated, based on assumptions, and are subject to 
significant revision and may change materially as economic and 
market conditions change. Goldman Sachs has no obligation to 
provide updates or changes to these forecasts. Case studies and 
examples are for illustrative purposes only.

The portfolio risk management process includes an effort to monitor 
and manage risk, but does not imply low risk.

Although certain information has been obtained from third-party 
sources believed to be reliable, we do not guarantee its accuracy, 
completeness or fairness. We have relied upon and assumed without 
independent verification, the accuracy and completeness of all 
information available from public sources.

Goldman Sachs does not provide accounting, tax, or legal advice. 
Notwithstanding anything in this document to the contrary, and 
except as required to enable compliance with applicable securities 
law, you may disclose to any person the U.S. federal and state income 
tax treatment and tax structure of the transaction and all materials 
of any kind (including tax opinions and other tax analyses) that are 
provided to you relating to such tax treatment and tax structure, 
without Goldman Sachs imposing any limitation of any kind. Investors 
should be aware that a determination of the tax consequences to 

them should take into account their specific circumstances and that 
the tax law is subject to change in the future or retroactively and 
investors are strongly urged to consult with their own tax advisor 
regarding any potential strategy, investment or transaction.

Alternative Investments such as private equity funds are subject 
to less regulation than other types of pooled investment vehicles 
such as mutual funds, may make speculative investments, may be 
illiquid and can involve a significant use of leverage, making them 
substantially riskier than the other investments. An Alternative 
Investment Fund may incur high fees and expenses which would 
offset trading profits. Alternative Investment Funds are not required 
to provide periodic pricing or valuation information to investors. The 
Manager of an Alternative Investment Fund has total investment 
discretion over the investments of the Fund and the use of a single 
advisor applying generally similar trading programs could mean a 
lack of diversification, and consequentially, higher risk. Investors 
may have limited rights with respect to their investments, including 
limited voting rights and participation in the management of the 
Fund.

Alternative Investments by their nature, involve a substantial degree 
of risk, including the risk of total loss of an investor’s capital. Fund 
performance can be volatile. There may be conflicts of interest 
between the Alternative Investment Fund and other service providers, 
including the investment manager and sponsor of the Alternative 
Investment. Similarly, interests in an Alternative Investment are 
highly illiquid and generally are not transferable without the consent 
of the sponsor, and applicable securities and tax laws will limit 
transfers. Private Equity investments are speculative, involve a high 
degree of risk and have high fees and expenses that could reduce 
returns; they are, therefore, intended for long-term investors who 
can accept such risks. The ability of the underlying fund to achieve its 
targets depends upon a variety of factors, not the least of which are 
political, public market and economic conditions.

Past performance is not indicative of future results, which may vary. 
The value of investments and the income derived from investments 
can go down as well as up. Future returns are not guaranteed, and a 
loss of principal may occur.

Entities Providing Services. This presentation is intended only to 
facilitate your discussions with the applicable Goldman Sachs entity 
including, but not limited to, Goldman Sachs & Co. LLC, Goldman 
Sachs International, Goldman Sachs AG, Goldman Sachs Paris Inc. Et 
Cie., Goldman Sachs Saudi Arabia, Goldman Sachs Bank AG, Goldman 
Sachs (Asia) L.L.C, Goldman Sachs (Singapore) Pte (Company Number: 
19862165W), Goldman Sachs Futures Pte. Ltd (Company Number: 
199004153Z); Goldman Sachs Australia Pty Limited. In connection 
with its distribution in the United Kingdom, this material has been 
issued and approved by Goldman Sachs International which is 
authorized by the Prudential Regulation Authority and regulated by 
the Financial Conduct Authority and Prudential Regulation Authority. 
This material has been approved for issue in the United Kingdom 
solely for the purposes of Section 21 of the Financial Services and 
Markets Act 2000 by GSI, Plumtree Court, 25 Shoe Lane, London EC4A 
4AU; by Goldman Sachs Canada, in connection with its distribution 
in Canada; in the United States by Goldman Sachs & Co. LLC; in Hong 
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Kong by Goldman Sachs (Asia) L.L.C.; In China Goldman Sachs Broad 
Street (Beijing) Equity Investment Management Co., Ltd., in Korea by 
Goldman Sachs (Asia) L.L.C., Seoul Branch; in Japan by Goldman Sachs 
Japan Co., Ltd; in Australia by Goldman Sachs Australia Pty Ltd (ACN 
006 797 897); and in Singapore by Goldman Sachs (Singapore) Pte. 
(Company Number: 19862165W).

This material represents the views of Goldman Sachs Asset 
Management. It is not financial research or a product of Goldman 
Sachs Global Investment Research (GIR). It was not a product nor 
financial research of Goldman Sachs Global Investment Research 
(GIR). It was not prepared in compliance with applicable provisions of 
law designed to promote the independence of financial analysis and 
is not subject to a prohibition on trading following the distribution 
of financial research. The views and opinions expressed herein may 
vary significantly from those expressed by GIR or any other groups 
at Goldman Sachs. Investors are urged to consult with their financial 
advisers before buying or selling any securities. The information 
contained herein should not be relied upon in making an investment 
decision or be construed as investment advice. Goldman Sachs Asset 
Management has no obligation to provide any updates or changes.

Any reference to a specific company or security does not constitute a 
recommendation to buy, sell, hold or directly invest in the company 
or its securities. Nothing in this document should be construed to 
constitute allocation advice or recommendations.

United Kingdom and European Economic Area (EEA): In the United 
Kingdom, this material is a financial promotion and has been 
approved by Goldman Sachs Asset Management International, which 
is authorized and regulated in the United Kingdom by the Financial 
Conduct Authority. Switzerland: For Qualified Investor use only—
Not for distribution to general public. This document is provided 
to you by Goldman Sachs Bank AG, Zürich. Any future contractual 
relationships will be entered into with affiliates of Goldman Sachs 
Bank AG, which are domiciled outside of Switzerland. We would like 
to remind you that foreign (Non-Swiss) legal and regulatory systems 
may not provide the same level of protection in relation to client 
confidentiality and data protection as offered to you by Swiss law. 

Asia Pacific: Please note that neither Goldman Sachs Asset 
Management International nor any other entities involved in the 
Goldman Sachs Asset Management (GSAM) business maintain any 
licenses, authorizations or registrations in Asia (other than Japan), 
except that it conducts businesses (subject to applicable local 
regulations) in and from the following jurisdictions: Hong Kong, 
Singapore and Malaysia. This material has been issued for use in or 
from Hong Kong by Goldman Sachs Asset Management (Hong Kong) 
Limited, in or from Singapore by Goldman Sachs Asset Management 
(Singapore) Pte. Ltd. (Company Number: 201329851H) and in or from 
Malaysia by Goldman Sachs (Malaysia) Sdn Berhad (880767W). 

Australia: This material is distributed in Australia and New Zealand 
by Goldman Sachs Asset Management Australia Pty Ltd ABN 41 
006 099 681, AFSL 228948 (’GSAMA’) and is intended for viewing 
only by wholesale clients in Australia for the purposes of section 
761G of the Corporations Act 2001 (Cth) and to clients who either 
fall within any or all of the categories of investors set out in section 
3(2) or sub-section 5(2CC) of the Securities Act 1978, fall within 

the definition of a wholesale client for the purposes of the Financial 
Service Providers (Registration and Dispute Resolution) Act 2008 
(FSPA) and the Financial Advisers Act 2008 (FAA),and fall within the 
definition of a wholesale investor under one of clause 37, clause 38, 
clause 39 or clause 40 of Schedule 1 of the Financial Markets Conduct 
Act 2013 (FMCA) of New Zealand (collectively, a “NZ Wholesale 
Investor”). GSAMA is not a registered financial service provider under 
the FSPA. GSAMA does not have a place of business in New Zealand. 
In New Zealand, this document, and any access to it, is intended only 
for a person who has first satisfied GSAMA that the person is a NZ 
Wholesale Investor. This document is intended for viewing only by 
the intended recipient. This document may not be reproduced or 
distributed to any person in whole or in part without the prior written 
consent of GSAMA. This information discusses general market activity, 
industry or sector trends, or other broad based economic, market 
or political conditions and should not be construed as research or 
investment advice. The material provided herein is for informational 
purposes only. This presentation does not constitute an offer or 
solicitation to any person in any jurisdiction in which such offer or 
solicitation is not authorized or to any person to whom it would be 
unlawful to make such offer or solicitation.

Canada: This presentation has been communicated in Canada by 
Goldman Sachs Asset Management LP, which is registered as a 
portfolio manager under securities legislation in all provinces of 
Canada and as a commodity trading manager under the commodity 
futures legislation of Ontario and as a derivatives adviser under the 
derivatives legislation of Quebec. Goldman Sachs Asset Management 
LP is not registered to provide investment advisory or portfolio 
management services in respect of exchange-traded futures or 
options contracts in Manitoba and is not offering to provide such 
investment advisory or portfolio management services in Manitoba 
by delivery of this material. 

Japan: This material has been issued or approved in Japan for the use 
of professional investors defined in Article 2 paragraph (31) of the 
Financial Instruments and Exchange Law by Goldman Sachs Asset 
Management Co., Ltd.

© 2021 Goldman Sachs. All rights reserved.
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Conflicts of Interest 

There may be conflicts of interest relating to the Alternative 
Investment and its service providers, including Goldman Sachs 
and its affiliates. These activities and interests include potential 
multiple advisory, transactional and other interests in securities 
and instruments that may be purchased or sold by the Alternative 
Investment. These are considerations of which investors should be 
aware and additional information relating to these conflicts is set 
forth in the offering materials for the Alternative Investment.

The material provided herein is for informational purposes only. It 
does not constitute an offer to sell or a solicitation of an offer to 
buy any securities relating to any of the products referenced herein, 
notwithstanding that any such securities may be currently being 
offered to others. Any such offering will be made only in accordance 
with the terms and conditions set forth in the offering documents 
pertaining to such Fund. Prior to investing, investors are strongly 
urged to review carefully all of the offering documents. 

No person has been authorized to give any information or to make 
any representation, warranty, statement or assurance not contained 
in the offering documents.

Supplemental Risk Disclosure for All Potential Direct and Indirect 
Investors in Hedge Funds and other private investment funds 
(collectively, “Alternative Investments") 

In connection with your consideration of an investment in any 
Alternative Investment, you should be aware of the following risks: 

Alternative Investments are subject to less regulation than other 
types of pooled investment vehicles such as mutual funds. Alternative 
Investments may impose significant fees, including incentive fees 
that are based upon a percentage of the realized and unrealized 
gains, and such fees may offset all or a significant portion of such 
Alternative Investment’s trading profits. An individual’s net returns 
may differ significantly from actual returns. Alternative Investments 
are not required to provide periodic pricing or valuation information. 
Investors may have limited rights with respect to their investments, 
including limited voting rights and participation in the management 
of the Alternative Investment. 

Alternative Investments often engage in leverage and other 
investment practices that are extremely speculative and involve 
a high degree of risk. Such practices may increase the volatility of 
performance and the risk of investment loss, including the loss of 
the entire amount that is invested. 

Alternative Investments may purchase instruments that are traded 
on exchanges located outside the United States that are “principal 
markets” and are subject to the risk that the counterparty will not 
perform with respect to contracts. 

Past performance does not guarantee future results, which may vary. 
The value of investments and the income derived from investments 
will fluctuate and can go down as well as up. A loss of principal may 
occur. 

Alternative Investments are offered in reliance upon an exemption 
from registration under the Securities Act of 1933, as amended, for 

offers and sales of securities that do not involve a public offering. No 
public or other market is available or will develop. Similarly, interests 
in an Alternative Investment are highly illiquid and generally are 
not transferable without the consent of the sponsor, and applicable 
securities and tax laws will limit transfers. 

Alternative Investments may themselves invest in instruments that 
may be highly illiquid and extremely difficult to value. This also may 
limit your ability to redeem or transfer your investment or delay 
receipt of redemption or transfer proceeds. 

Alternative Investments are not required to provide their investors 
with periodic pricing or valuation information. 

Alternative Investments may involve complex tax and legal structures 
and accordingly are only suitable for sophisticated investors. You are 
urged to consult with your own tax, accounting and legal advisers 
regarding any investment in any Alternative Investment. 

Prospective investors should inform themselves as to any applicable 
legal requirements and taxation and exchange control regulations in 
the countries of their citizenship, residence or domicile which might 
be relevant.

This material contains information that pertains to past performance 
or is the basis for previously-made discretionary investment 
decisions. This information should not be construed as a current 
recommendation, research or investment advice. It should not be 
assumed that any investment decisions shown will prove to be 
profitable, or that any investment decisions made in the future will 
be profitable or will equal the performance of investments discussed 
herein. Any mention of an investment decision is intended only 
to illustrate our investment approach and/or strategy, and is not 
indicative of the performance of our strategy as a whole. Any such 
illustration is not necessarily representative of other investment 
decisions. 

This material has been prepared by Goldman Sachs Asset 
Management and is not financial research nor a product of Goldman 
Sachs Global Investment Research. It was not prepared in compliance 
with applicable provisions of law designed to promote the 
independence of financial analysis and is not subject to a prohibition 
on trading following the distribution of financial research. The views 
and opinions expressed may differ from those of Goldman Sachs 
Global Investment Research or other departments or divisions of 
Goldman Sachs and its affiliates. This information may not be current 
and Goldman Sachs Asset Management has no obligation to provide 
any updates or changes. It should not be relied upon in making an 
investment decision. 

References to indices, benchmarks or other measures of relative 
market performance over a specified period of time are provided for 
your information only and do not imply that the portfolio will achieve 
similar results. The index composition may not reflect the manner in 
which a portfolio is constructed. While an adviser seeks to design a 
portfolio which reflects appropriate risk and return features, portfolio 
characteristics may deviate from those of the benchmark.

Confidentiality 

No part of this material may, without Goldman Sachs Asset 
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Management’s prior written consent, be (i) copied, photocopied or 
duplicated in any form, by any means, or (ii) distributed to any person 
that is not an employee, officer, director, or authorized agent of the 
recipient.

THIS MATERIAL DOES NOT CONSTITUTE AN OFFER OR SOLICITATION IN 
ANY JURISDICTION WHERE OR TO ANY PERSON TO WHOM IT WOULD 
BE UNAUTHORIZED OR UNLAWFUL TO DO SO. 

Prospective investors should inform themselves as to any applicable 
legal requirements and taxation and exchange control regulations in 
the countries of their citizenship, residence or domicile which might 
be relevant.

This material is provided for informational purposes only and should 
not be construed as investment advice or an offer or solicitation 
to buy or sell securities. This material is not intended to be used 
as a general guide to investing, or as a source of any specific 
investment recommendations, and makes no implied or express 
recommendations concerning the manner in which any client’s 
account should or would be handled, as appropriate investment 
strategies depend upon the client’s investment objectives.

Index Benchmarks 

Indices are unmanaged. The figures for the index reflect the 
reinvestment of all income or dividends, as applicable, but do not 
reflect the deduction of any fees or expenses which would reduce 
returns. Investors cannot invest directly in indices. 

The indices referenced herein have been selected because they are 
well known, easily recognized by investors, and reflect those indices 
that the Investment Manager believes, in part based on industry 
practice, provide a suitable benchmark against which to evaluate 
the investment or broader market described herein. The exclusion of 
“failed” or closed hedge funds may mean that each index overstates 
the performance of hedge funds generally.

Past performance does not guarantee future results, which may 
vary. The value of investments and the income derived from 
investments will fluctuate and can go down as well as up. A loss of 
principal may occur.

The portfolio risk management process includes an effort to monitor 
and manage risk, but does not imply low risk.

Portfolio holdings and/or allocations shown above are as of the 
date indicated and may not be representative of future investments. 
The holdings and/or allocations shown may not represent all of 
the portfolio's investments. Future investments may or may not be 
profitable.

Although certain information has been obtained from sources 
believed to be reliable, we do not guarantee its accuracy, 
completeness or fairness. We have relied upon and assumed without 
independent verification, the accuracy and completeness of all 
information available from public sources.

Views and opinions expressed are for informational purposes only 
and do not constitute a recommendation by Goldman Sachs Asset 
Management to buy, sell, or hold any security. Views and opinions 
are current as of the date of this presentation and may be subject to 

change, they should not be construed as investment advice.

Environmental, Social, and Governance (“ESG”) strategies may take 
risks or eliminate exposures found in other strategies or broad 
market benchmarks that may cause performance to diverge from the 
performance of these other strategies or market benchmarks. ESG 
strategies will be subject to the risks associated with their underlying 
investments’ asset classes. Further, the demand within certain 
markets or sectors that an ESG strategy targets may not develop as 
forecasted or may develop more slowly than anticipated.

Confidentiality: No part of this material may, without Goldman Sachs’ 
prior written consent, be (i) copied, photocopied or duplicated in any 
form, by any means, or (ii) distributed to any person that is not an 
employee, officer, director, or authorized agent of the recipient.
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